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Mobile Education & Mobile Training

Battery-powered mobility for teachers and trainers — fast setup across multiple rooms.

Quick Positioning

Recommended series: BOOK Series (core) + NOTE Series (professional training deployments)
Best-fit channels: Education solution providers e School supply distributors e Training organizations ¢ Project partners
Ideal selling message: Teach anywhere: battery mobility + fast setup for moving between classrooms.

Key brand facts: 10+ years industry experience ® 100+ countries distributor network
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Market Demand & Opportunity

Mobile teaching and training is growing where instructors move across multiple rooms or temporary spaces. A battery-powered
projector reduces setup time, increases flexibility, and supports stable daily use. Saudi Arabia adoption shows strong
product—market fit for mobile education.

Key demand drivers

e Teachers moving between classrooms and buildings
e Training programs delivered across different sites
e Temporary or flexible learning spaces

* Need for fast setup with minimal technical support
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Use Scenarios & Buyers / Channels

Typical Use Scenarios Typical Buyers / Channels
e Teachers moving between classrooms e Education solution providers
* Mobile training sessions in schools e School supply distributors
e Temporary learning spaces and flexible classrooms ® Private education & training organizations
e Training centers with back-to-back sessions * Project-based procurement partners
e Demonstration-based teaching and coaching e Distributors with local service capability
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Challenges & BYINTEK Solution Logic

Key Challenges Solution Logic (How to Sell)

* Power access is not always available Sell the workflow: “move room-to-room, set up in minutes,

e Fast setup and portability are critical teach without worrying about outlets.” Lead with BOOK Series
(battery 2—3 hours). For institutional training rooms requiring

e Daily use requires stability and simple operation
Y a Y pie op higher continuity or structured rollout, recommend NOTE Series.

e C(Clear positioning vs standard classroom deployments

Positioning tip

Position BOOK as “mobile teaching tool” (battery + portability).
Position NOTE as “institutional standard” for professional
education/training projects.
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Recommended Positioning & Series Fit

Series system (reference)

Series Positioning Best-fit scenarios

BOOK Mobile Education + Portable/Outdoor Mobile training, teacher mobility, outdoor portable
NOTE Professional Education & Training Institutional classrooms, structured training

MEET Business & Conference Meetings, conference rooms, presentations

LOVE Mainstream Home Cinema Retail home cinema, volume segment

Enhanced Home Entertainment (Some is

MAGIC Portable/Outdoor)

Gaming/sports upgrade, premium retail ladder, outdoor portable

For this solution, lead with: BOOK Series (core) + NOTE Series (professional training deployments)
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Business Value & Next Steps

Business Value for Distributors

e C(lear category differentiation: mobile education is an easy-to-explain use case
e Strong demand in teacher-led channels and training programs
e Simple demo: mobility + battery is immediately understood

* Repeatable deployments across schools and training centers

Next step: Share your target channel + scenario. We will recommend the right lineup and cooperation model.
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